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Goodbody achievements

Exciting new developments

2023 has started with positive 

business news in many areas.

A new partnership deal with 

Datar Cancer Genetics brings 

massive potential to the 

business by offering their 

cutting edge test. 

Goodbody is also about to start 

working with several companies 

managing their clinical trials.

Partnership agreed and signed with Datar Cancer Genetics

Contracted over 200 clinics across the UK

New high-tech patient booking system that can easily connect to 

partner systems developed

Multiple new contracts signed in 2023 with commercial screening, 

health and wellbeing companies 

Technology driven mobile phlebotomy service launched 

Virtual ward model developed to present to several NHS Trusts

Phlebotomy service model developed to support pharma companies 

with clinical trials

Care Quality Commission (CQC) approved, testing service



Part of the private healthcare revolution 

– diagnostic wellness testing and services.

Goodbody helps consumers, pharmacies, general 

practice clinicians (GP’s), private companies and the 

UK’s public healthcare system (NHS) deal with the 

increasing needs for pathology, genetic testing, 

phlebotomy and pharmacy consultations for those 

without symptoms, to support preventative health 

interventions and lifestyle changes to improve future 

health outcomes. 

Know More. Live Better.

Introduction to Goodbody Health



The UK’s public healthcare system (NHS) is at a 

tipping point, creating a huge market for private first-

touch convenient and accessible health care 

providers. 

Goodbody Health’s strategy supports, benefits, and 

helps improve the current situation, through the 

deployment and support of their clinical network and 

product initiatives. 

Know More. Live Better.

Introduction to Goodbody Health



The latest NHS figures for October 2022 show:

A record high of almost 7.21 million people waiting 

for treatment.

2.91 million patients waiting over 18 weeks for 

treatment, an increase from last month.

410,983 patients waiting over a year for treatment, 

including estimates for missing data – which is 

around 265 times the 1,537 people waiting over a 

year pre-pandemic in October 2019.

A median waiting time for treatment of 13.9 weeks 

– significantly higher than the pre-COVID duration.

The current UK healthcare problem



The combination of an increasingly ageing 

population, backlog of care and chronic 

workforce shortages means that waiting times 

are at a record high in every part of the NHS.

The ONS (Office for National Statistics) 

expect the population in England to grow 

by around 9% over the next 25 years.

The growing and ageing population brings 

with it an increasing burden of disease. 

It means that between January 2010 and 

January 2020, the number of diagnostic 

tests carried out across the NHS in 

England increased by 82% - from 1.14 

million to 2.07 million.

The current UK healthcare problem

The number of GP referrals to 

consultant-led outpatient services that 

have been unsuccessful because there 

are no slots available has jumped from 

238,859 in February 2020 to a staggering 

401,115 in November 2021 (a 68% 

increase). 

When GPs are unable to refer into 

hospital services, the care for these 

patients does not disappear. Instead, 

they need to be cared for by GPs while 

they wait for hospital treatment to go 

ahead, adding to the pressure in primary 

care.



The current UK healthcare problem

The latest GP Patient Survey shows 

clearly why patients have problems 

accessing general practice, with more 

than a third of patients struggling to get 

an appointment when they need one.

In 2015 there where 21,655 GP partners 

by 2022 this has fallen to 16,416.

When a patient can’t get a GP 

appointment it means they can’t get a 

blood test or a diagnosis and this leads 

to delays in treatment, which puts more 

pressure on hospital care.
As of November 2022, there were 36,649 individual (headcount) fully qualified GPs working in the 

NHS in England. In Full Time Equivalent (FTE) terms of 37.5 hours a week, this equates to 27,392 

full-time fully qualified GPs.

The overall number of GPs has seen little growth since 2015, with the number of GP partners 

declining significantly over that time.

Number of NHS GPs by role (FTE) – all GPs including trainees

September 2015 to November 2022



The current UK healthcare problem

Without the expansion in diagnostics 

capacity, a significant number of 

people have had to wait longer for 

their diagnostic test or procedure.  

In January 2020 over 1 million 

people were on waiting lists for 

diagnostic tests – more than double 

the previous ten years. By December 

2021 the amount of people waiting 

was 1.5 million.

This offers Goodbody opportunities in 

both the private testing market and 

the NHS.
The number of monthly NHS diagnostic tests being carried out is 300,000 below the number 

carried out before the pandemic. The number of people waiting for tests has increased from 

1,050,000 before the pandemic to 1,500,000 an increase of 450,000.

Total number of monthly NHS diagnostic tests and patients waiting for tests

January 2020 to December 2021



Goodbody

An opportunity to help improve the nation’s health

Increasing demand, massive 

backlogs and staff shortages 

mean that NHS waiting times are 

at an all time high, putting it on 

the brink of collapse. 

Goodbody is perfectly placed to 

stand in to support the NHS in 

many important areas. Our 

established network of clinics can 

offer phlebotomy, screening 

services, pathology and virtual 

ward solutions; all of which will 

help keep patients at home, 

reducing waiting lists and 

improving the nation’s health. 

are the perfect partners to help the NHS achieve its goals

has a national phlebotomy and point of care network of 200 clinics

can provide a range of services to the NHS and private 

companies 

has a leading patient booking system that can easily connect to 

partner systems

is the perfect liaison between patient, community pharmacy and 

the NHS

can help manage patient relationships and pathways now and, in 

the future

is supported by the leading community pharmacy organisations 

can deliver an excellent cost-effective service fast



National phlebotomy service

Direct-to-Consumer Blood Tests

Early Cancer Screening Services

NHS Long Term Plan

Research and Clinical Trial 

Support 

Future Pharmacogenetics Testing

Our Product and Service Strategy 



Goodbody Health already has a tried and tested chain 

of trained phlebotomists located in pharmacy and clinic 

environments throughout the UK. 

Over 250,000 people have been 

tested in the last few years across the Goodbody 

Network.

Clear need identified in the market for convenient and 

accessible locations from blood testing providers as 

more providers move from capillary to venous draw 

services

Focused work streams and strategy

National Phlebotomy Service

Tests undertaken

250K
Over



Goodbody Health offers its own mobile solutions each 

equipped with a trained phlebotomist, bringing 

convenience to a greater range of areas thanks to 

Goodbody’s high technology software & connectivity. 

Focused work streams and strategy

National Phlebotomy Service

Goodbody Health has 

Care Quality 

Commission (CQC) 

accreditation.



Goodbody’s locations

Greater London



Because our network is already trained and in place 

Goodbody can offer clients such as the NHS a fast and 

cost-effective implementation strategy to complement 

and run alongside other services.

Our network of community pharmacy locations is 

also expanding all the time so we can offer ease 

of scalability.

Focused work streams and strategy

NHS Long Term Plan

Outsourcing opportunities with the NHS are becoming 

ever more immanent as outpatient services are under 

increasing pressure especially for services like regular 

blood tests.



Direct-to-Consumer Blood Tests

Goodbody has developed a wide range of consumer health 

and wellbeing tests, that offer fast, accurate and reliable 

home testing and created one of the markets leading online 

websites.

Goodbody views patients as ‘partners’ rather than passive 

recipients of healthcare. This is important to build trust 

and get long-term participants ‘involved’ in looking after their 

health.  Goodbody’s next stage is to implement a 

subscription screening model to monitor a customers care 

over time.

Free standing display units – we continue to build up a 

national footprint as we roll out our units that sell our home 

test kits directly from in clinic point of sales units. 

Focused work streams and strategy



Consumer feedback

5 Star feedback
Goodbody prides itself on its customer 

care and consistently scores highly 

across all its clinical services.



Research and Clinical Trial Support

Goodbody is able to offer pharma and NHS clients 

healthcare monitoring and screening of patients to 

support research and clinical trials.

Experience gained from COVID-19 testing makes 

Goodbody the perfect partner for 

consumer/patient monitoring, screening and 

accurate results data management.

Pharma companies are continually looking for regular 

convenient touch points for regular bloods and health 

checks to be conducted in-line with their trials and 

Goodbody has a turnkey solution

Focused work streams and strategy



Goodbody’s carefully chosen pharmacy 

partners and clinics are key to implementing a 

screening service that is fast and accessible. 

Goodbody’s partnership with Datar Cancer 

Genetics (Datar) is an important step in leading 

the market in early cancer screening.

Goodbody are pursuing occupational health, 

private GPs and insurance companies in the 

roll-out of this pioneering service. 

Early Cancer Screening Services

Focused work streams and strategy



Pharmacogenomics is an important example of the 

field of precision medicine, which aims to tailor 

medical treatment to each person or to a group of 

people. Pharmacogenomics looks at how your 

DNA affects the way you respond to drugs.

Goodbody plans in the future to be at the forefront 

of helping care providers when they are 

considering prescribing a drug, to have the 

knowledge of a patient's genotype which may be 

used to aid in determining a therapeutic strategy, 

determining an appropriate dosage, or assessing 

the likelihood of benefit or toxicity.

Future Pharmacogenetic Testing

Focused work streams and strategy



Goodbody’s current successful business is 

focused on working in partnership with many parts 

of the NHS and offering the general public health 

and wellbeing screening.

We therefore collect a vast amount of personal 

medical data and in order to build and retain trust 

Goodbody has implemented a robust approach to 

data security with rigorous and transparent 

governance processes to control access and use.

Confidentiality and data security



Geremy is an entrepreneur with a successful track 

record in the telecommunication, e-learning and 

consumer finance industries. After being involved at 

senior level in The Carphone Group Plc before it 

was sold, Geremy went on to create and list PNC 

Telecom Plc. In 2001 Geremy co-founded TMTI Ltd. 

TMTI Ltd is a profitable technical support business 

which works with major brands in enhancing the 

customer experience. Geremy founded George 

Banco ltd in 2013, a consumer finance business, 

which was later sold to Non-Standard Finance Plc. 

Geremy’s other business interests include Carbon 

Managers Ltd, an environmental services 

consultancy company. More recently, Geremy 

founded the Sativa Group in 2018 and was its first 

CEO. After a period as a non-executive and then 

taking a break from the company, Geremy has 

returned as the Executive Chairman to lead the 

board.

Geremy Thomas, 

Founder & Chairman 

of Goodbody Health

Anne is an experienced Accountant, Corporate 

Secretary and professional business strategist and 

mentor with over 30 years’ experience across a 

range of industries including the NHS, testing 

laboratories, manufacturing and farming. She has 

successfully led projects to achieve business 

turnaround, restructuring, growth and development. 

Anne has worked as an Executive and Non-

Executive Director, including in the NHS, as well as 

advising board members in financial and 

governance matters as the Corporate Secretary or 

as an external consultant. 

Anne Tew, 

CFO & Company Secretary 

of Goodbody Health

Goodbody Health Exec Team Bios 

George is a successful entrepreneur who has 

established an eclectic mix of businesses across an 

array of industries including Tech, Finance, 

Environmental and Wellness. George was a 

founding director and board member of George 

Banco Ltd, a consumer finance business with over 

100 employees, which was later sold to Non-

Standard Finance Plc. 

George is the CEO of Goodbody Health Ltd. George 

has pioneered the formation of the clinic network 

and health & wellness screening services. Having 

completed over 250,000 and £27m of revenue.

George Thomas, 

CEO of Goodbody Health and 

Goodbody Wellness



Mark Blower is an experienced finance professional, 

having spent the last 20 years actively overseeing 

the financial performance of over 70 UK SME’s, with 

a particular focus on raising debt and private equity. 

He began his career in 1996 at the Investment 

Banking division of a large UK bank, before joining 

NM Rothschild in 2000. He then ran a highly 

successful leveraged debt team for another UK 

lending institution for five years before starting his 

Private Equity career in 2010. During his career to-

date he has held a number of board positions, 

across a variety of sectors.

Mark Blower, 

Non-Executive Director, 

Goodbody Health

John originally trained at Southampton Medical 

School and did his GP training in Bristol, Poole and 

Queensland, Australia. Currently, he works as the 

senior GP partner at Malmesbury Primary Care 

Centre, where he has worked since 1996. 

John has a wide range of clinical interests, including 

mental health, cardiovascular disease and sports 

medicine, as well as acupuncture.

John has been involved in GP service 

commissioning for a number of years, representing 

his area on the Wiltshire NHS Commissioning body 

(PCG, then PCT, then CCG) until 3 years ago, when 

he became a Clinical Director for the Primary Care 

Network on the North Wiltshire border. 

John has also worked as a GP Appraiser for over 10 

years, assessing the performance of local GPs and 

helping to direct their learning and development.

John Pettit, 

BM MRCGP,

Chief Medical Advisor

Clive Standish’s professional career began with N M 

Rothschild & Sons Ltd in London. In 1979 he was 

appointed a partner with Dominguez & Barry in 

Australia and became a member of the Melbourne 

Stock Exchange in 1980. He was the founding 

Executive Director at Dominguez Barry Samuel 

Montagu Limited and subsequently Head of Capital 

Markets and Managing Director until 1991 and then 

CEO of SBC and Warburg Dillon Read Australia.

In 1998, Clive Standish was appointed Chairman 

and CEO for Asia Pacific UBS AG and member of 

the Managing Board and subsequently member of 

the Group Executive Board. In 2003 he moved to 

Zurich as Group Chief Financial Officer UBS AG 

until 2007 when he retired from the Board of UBS 

AG.

Clive Standish, 

Non-Executive Director, 

Goodbody Health

Goodbody Health Exec Team Bios 



Disclaimer
• This presentation (“Presentation”) has been prepared by Goodbody Health Limited. (“Goodbody” or the 

“Company”) solely for purposes of providing introductory information on the Company and its projects and 
prospects. This Presentation should not be considered as the giving of investment advice by the Company or 
any persons, including to any of its shareholders, officers or advisers. If you are in any doubt about the contents 
of this Presentation or the action you should take, you should consult an independent adviser authorised to 
render such advice.

• This Presentation has not been independently verified and is subject to material updating, revision and further 
amendments without notice. The Presentation does not purport to contain all information that an investor in or 
creditor to the Company may wish to receive for the purposes of assessment or valuation and is not intended to 
form the basis of any investment  or financial decision.

• While the information contained herein has been prepared in good faith, neither the Company nor its 
shareholders, directors, officers, agents, employees, or advisors give, have given or have authority to give, any 
representations or warranties (express or implied) as to the achievement or reasonableness of future 
projections, management targets, estimates, prospects or returns contained in this presentation, or in relation 
to the accuracy, reliability or completeness of the information in this Presentation, or any revision thereof, or of 
any other written or oral information made or to be made available to any investor (all such information being 
referred to as “Information”).

• So far as permitted by law, neither the Company nor any of its shareholders, directors, officers, agents, 
employees or advisers take any responsibility for, or will accept any liability in respect of, the accuracy, 
reliability or completeness of the Information or for any loss, howsoever arising from the use of this 
Presentation. In furnishing this Presentation, the Company does not undertake any obligation to provide any 
additional information or to update this Presentation or to correct any inaccuracies in, or omissions from, this 
Presentation which may become apparent.

• This Presentation contains certain statements which may constitute forward-looking statements. All statements 
in this Presentation, other than statements of historical facts, that address future activities and events of 
developments that the Company expects, are forward-looking statements. Although the Company believes that 
the expectations reflected in these statements are based on reasonable assumptions, such statements are only 
predictions and are subject to inherent risks and uncertainties and changes in the underlying assumptions which 
could cause actual values, results, performance or achievements to differ materially from those expressed, 
implied or projected in any forward-looking statements. Factors that could cause actual results to differ 
materially from those in forward-looking statements include market prices, continued availability of capital and 
financing, and general economic, market or business conditions. Investors are cautioned that any such 
statements are not guarantees of future performance and that actual results or developments may differ 
materially from those projected in forward-looking statements.

• The Company will not undertake any obligation to release publicly any revisions to these forward-looking 
statements to reflect events, circumstances or unanticipated events occurring after the date of this 
Presentation, except as required by law or by any appropriate regulatory authority. Nothing in this 
Presentation or in documents referred to in it should be considered as a profit forecast. Past performance 
of the Company or its shares cannot be relied on as a guide to future performance.

• This Presentation does not constitute, or form part of or contain any offer or invitation to sell or issue, or 
any offer to subscribe for, underwrite or otherwise acquire, or dispose of, any securities in the Company in 
any jurisdiction and is directed at, and is only for distribution in the United Kingdom to persons reasonably 
believed to fall within Article 19 (Investment professionals) or Article 49 (High net worth companies, 
unincorporated associations etc.) of the Financial Services and Markets Act 2000 (Financial Promotion) 
Order 2005 (SI 2005/1529) or to whom this Presentation may otherwise lawfully be distributed.

• Neither this Presentation nor any part of or copy of it may be taken or transmitted, directly or indirectly, 
into the United States of America or Canada or distributed or re-distributed directly or indirectly, in the 
United States of America, its territories or possessions, or Canada, or to any resident thereof except in 
compliance with applicable securities laws. Any failure to comply with these restrictions may constitute a 
violation of applicable U.S. or Canadian securities laws. This Presentation and the information contained 
herein do not constitute an offer of securities for sale in the United States. By accepting this Presentation, 
the recipient represents and warrants that it is a person to whom this Presentation may be delivered or 
distributed without a violation of the laws of any relevant jurisdiction. This Presentation is not to be 
disclosed to any other person or used for any other purpose and any other person who receives this 
Presentation should not rely or act upon it.

• The delivery or distribution of this Presentation in or to persons in certain jurisdictions may be restricted by 
law and persons into whose possession this Presentation comes should inform themselves about, and 
observe, any such restrictions. Any failure to comply with these restrictions may constitute a violation of 
the laws of the relevant jurisdiction.

• By attending a meeting where this Presentation is made or distributed, or by reading the Presentation 
slides, you agree to be bound by these provisions.
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